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Price Band Rs. 402-423
Bidding Date 23" 25" Sept
Book Running Lead IIFL Cap,SBI
Manager Cap,ICICI Sec
Registrar Bigshare Services

& Private Limited
Sector Technologies

Minimum Retail Application- Detail At Cut off
Price

Number of Shares 35
Minimum Application Rs. 14805
Money

Payment Mode ASBA

Consolidated Financials

(Rs Cr)

Total Income 1,558 1,463
EBITDA 292 360
Adj PAT 169 222

Valuations (FY25)

Market Cap (Rs Cr) 6,844
Adj EPS 14
P/E 31
EV/Sales 19
Enterprise Value (Rs Cr) 6769

Post Issue Shareholding Pattern

Promoters 80.9%

Public 19.1%

Offer structure for different categories

QIB (Including Mutual Fund) 50%
Non-Institutional 15%
Retail 35%
Post Issue Equity (Rs. in Cr) 161.8
Issue Size (Rs in Cr) 813
Face Value (Rs) 10

Kavita Vempalli
Sr Research Analyst (022 62738034)

FY24 FY25

UpperBand

Seshaasai Technologies Ltd. (STL) is a payments, communications & loT solutions
provider catering primarily to BFSI, Insurance industry. STL’s solutions are driven by
its proprietary platforms, which allow the company to offer solutions at scale and on
a recurring basis. Co is one of the top two payments card manufacturers in India with
a market share of 31.9% for credit and debit cards issuance in India and one of the
largest manufacturers of cheque leaves in India. It offers a customized portfolio of
services through 24 self-sustaining manufacturing units across seven locations in
India, equipped with advanced machinery, raw materials, and skilled workforce to
meet local requirements.

Details of the Issue

IPO is a book build issue of Rs. 813.07 cr. The issue is a combination of fresh issue of

1.13 crore shares aggregating to Rs. 480 cr and OFS of 0.79 crore shares aggregating

to Rs.333.07 cr. Co plans to utilize funds for capex and repayment of debt.

Investment Rationale

1. Leadership Position in the Large and Regulated Payment Solutions Industry with
High Barriers to Entry.

2. Long Standing Relationships with a Large Customer Base.

3. Comprehensive Portfolio of Customizable and Scalable Solutions.

Risks

1. Emergence of new and advanced technologies could render STL’s existing
solutions obsolete or irrelevant, which could adversely impact its cash flows.

2. Top 5/top 10 customers contributed ~49%/66% to revenues. Loss/reduction in
revenues from key customers may have an adverse effect on Co’s financials.

Valuation and Recommendation

STL holds prominent position as a payment card manufacturers in India with a
market share of ~31.9%. Co updates and keeps introducing latest technologies to
remain relevant and maintain client concentration. Post IPO Co will be repaying
Rs.300 cr of debt improving its profits and also has capacity expansion plans in place
which will aid revenue growth. Co enjoys healthy return ratios and revenues/ebidta
have grown at a cagr of 13%/34% over FY23-25. At the upper price band of Rs 423,
the issue is valued at a P/E multiple of 30.8x based on FY25 earnings and we
recommend ‘Subscribe’ to the issue citing good growth opportunities ahead.

Net Revenues 1,146 1,558 1,463
Growth (%) 35.9% -6.1%
Ebitda 200 292 360
Ebitda(Margin %) 17.4% 18.7% 24.6%
PBT 143 233 295
Adjusted PAT 108 169 222
EPS 6.68 10.46 13.74
ROCE 30.6% 35.4% 33.2%
P/E 63.31 40.43 30.79
EV/Sales 5.9 4.3 4.6
EV/ EBITDA 33.9 23.2 18.8
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Company Background

Seshaasai, founded in 1993, is one of the leading and top 2 vendors in India’s payment card manufacturing market in terms of
credit cards and debit cards issuances. They specialize in various smart card technologies, including magnetic stripe, NFC, RFID,
EMV chip-based, and dual interface cards. Seshaasai’s production capacity and technological expertise allow them to produce
millions of personalized cards for credit, debit, and prepaid card applications. As per FY25, the company has the capacity to
produce 11.90 mn cards in a month. The company is one of the few vendors in India to have approved facilities for
manufacturing of plastic cards, metal cards, sustainable cards, biometric cards, wearables, and payment stickers.

The nature of company’s operations, particularly owing to the sensitivity of the data involved, requires elevated IT and cyber
security measures at their facilities. Certified by major payment networks like Visa, Mastercard, and NPCI RuPay, STL meets
rigorous security requirements, ensuring international standards for safeguarding cardholder data. Co has 7 sites approved by
IBA for secure printing (cheques, demand draft, Pay orders) and 3 sites approved by Global schemes for card personalization.
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Payment Solutions
loT Solutions
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STL has provided services to 65 banks, including public and private sector banks, foreign banks and small finance banks in India.
In FY2025, Co served 10 out of 12 PSU banks, 9 out of 11 small finance banks and 15 of the 21 private banks in India. It enjoys an
average of 7.3 years of relationship with their customers in the Banking sector. Co also has an extensive clientele in insurance
domain. In FY25, Co served 9/32 general insurance and 12/24 life insurance companies. It provides services across
communication solutions and fulfilment solutions to their customers in the insurance domain. Co enjoys an average of 11 years
and 8.4 years of relationship with their customers in the life insurance and general insurance sectors respectively.

Manufacturing Capacities and Utilizations
FY23 FY24 FY25

Verticals Installed I Installed I Installed I
- Utilization . Utilization : Utilization
capacity capacity capacity

Payments Solutions

Cheque Leaf In mn 2,646.0 56.6% 2,700.0 52.0% 2,700.0 44.1%
Cards In mn 87.6 94.6% 132.0 90.8% 142.8 64.0%
Metal Cards In lakhs 0.1 19.6% 4.0 13.1% 4.7 18.2%
Communication and Fulfilment Solutions

Off-set Printing No. of A4 3,612.2 ‘ 65.1% ‘ 4,589.0 ‘ 64.8% ‘ 4,881.6 ‘ 64.1%

sheets (mn)
loT Solutions
I’;?)';itags and Inmn ‘ 150.0 ‘ 4.8% ‘ 2875 ‘ 54.0% ‘ 500.0 ‘ 54.9%

Co’s loT Solutions comprises of comprehensive range of radio frequency identification (“RFID”)- enabled offerings and loT
ecosystem services tailored to meet diverse industry needs. It manufactures and supply RFID-enabled inlays as well as inlays
converted into tags and labels.
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Industry Overview

India’s Payment Card Market

In 2020, the total market for payment cards in India, which includes credit cards, debit cards, and prepaid payment instruments
(PPI1), was valued at Rs. 907 cr. By 2024, this market had expanded to Rs. 3080 cr, and it is projected to reach Rs. 6168.4 cr by
2030, growing at a CAGR of 12.3% during the FY2024-30 period. This market size highlights the potential for card manufacturers
in India.

Indian Payment Market (Rs. Tn)

CAGR (FY24-30)

61,684

LX5N W Total PP
Cards Market
(Open +

Closed Loop)

M Total Debit
cards Market 5.6%

Total Credit
Cards Market @
12,090 14,083

FY2024 FY2025 FY2026 FY2027 FY2028 FY2029 FY2030

FY2020 FY2021 FY2022 FY2023

Source: NBRR, F&S

The Indian market for wearables payment devices is estimated to be Rs. 138.6 bn in FY24, with an anticipated surge to Rs.796.8
bn by FY30. This signifies a substantial CAGR of 33.8% during the period from 2024 to 2030. Smartwatches, rings, wristbands,
and fitness bands are just a few examples of wearable technologies enabling secure transactions. In addition, several companies
have introduced innovative wearable devices that link directly to users' bank accounts.

Indian Wearables Payment Device Market (Rs. bn)

796.8

597.6

452.6

340.3
249.8

1008 138.6 185.9 I
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RFID Market (INR Bn) by Regions, FY2024-2030F
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IPO NOTE

mFY2024 mFY2030F

The RFID market in India is expected to grow from Rs. 47.8 bn in FY24 to Rs. 102.9 bn in FY30 growing at a CAGR of 13.6%.
Demand for RFID is expected to increase in India along with organised retail, logistics supply chain, automotive, manufacturing,
health care, and public transit sectors.
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Leadership Position in the Large and Regulated Payment Solutions Industry with High Barriers to Entry

STL is amongst the top 2 payments card manufacturers in India with a market share of ~¥31.9% as of FY25 for credit & debit cards
issuance. Co designs and develops payment instruments (debit cards, credit cards, pre-paid cards, mass transit cards and
cheques) and securely embeds customer data onto them before sending it to the end customers. Typically credit and debit
cards have an expiration date ranging from 3 to 7 years, which ensures steady stream of orders for card manufacturers. During
FY25, STL supplied ~91.4 mn payment cards and 1,188.8 mn cheque leaves respectively.
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The payments card manufacturing industry poses high entry barriers due to significant capital requirements, stringent
regulatory standards, technological expertise, and the dominance of established players. STL’s extensive experience of over
three decades has allowed it to gain an in-depth understanding of the market and have cemented its position as one of the
leading players in the BFSI sector.
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Long Standing Relationships with a Large Customer Base
Being a technology driven company, STL customizes solutions and strategies and has been able to retain its existing customers
and have also been able to attract new customers.

FY23 FY24 FY25
Existing Customers 279 257 382
Revenues from Existing Cust's 11310.5 | 14886.5 | 14196.8
Contribution to Revenues % 98.71% 95.59% 97.14%
New Customers Added 76 219 320
Total Customers 355 476 702
Rev from New Customers 148.01 687.23 418.5
Contribution to Revenues % 1.29% 4.41% 2.86%

Co’s long-term relationships with marquee clientele is demonstrated by the average length of its relationship of over 10 years
with 7 of its top 10 customers.

Period of Customer Relationship | FY23 FY24 FY25
Five years and less 12.1% | 14.6% | 24.5%
More than 5 years, less than 10

years 25.2% | 19.7% | 12.3%
10 years plus 61.9% | 65.8% | 63.3%

STL offers a variety of solutions to customers across sectors such as banking, insurance and fintech. Under its RFID offering, Co
caters to customers across industries such as retail, manufacturing, renewable energy and supply chain. We believe that as a
result of its differentiated and scalable product offerings, Co is able to provide customized solutions to its customers which also
enables it to cross-sell services allowing it to target a greater share of their requirements.

Comprehensive portfolio of solutions offerings

Company offers a comprehensive portfolio of solutions that are customizable & built for scale, and fulfil the requirements of
customers primarily in the BFSI industry and also across other industry segments. Apart from payments solutions, the company
offers Communication & Fulfilment Solutions which enables customers to facilitate various communication to end users
including policy documents, account updates & statements, etc either in physical or in digital form as per requirements. Further,
as part of its loT Solutions, STL supplies Radio frequency identification (RFID) tags which assist with supply chain visibility, asset
tracking, warehouse management, etc.

Risks
1. Emergence of new and advanced technologies could render STL’s existing solutions obsolete or irrelevant, which could
adversely impact its cash flows.
2. Top 5/top 10 customers contributed ~49%/66% to revenues. Loss/reduction in revenues from key customers may have
an adverse effect on Co’s financials.
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Valuation and Recommendation

STL holds prominent position as a payment card manufacturers in India with a market share of ~31.9%. Co updates and keeps
introducing latest technologies to remain relevant and maintain client concentration. Post IPO Co will be repaying Rs.300 cr of
debt improving its profits and also has capacity expansion plans in place which will aid revenue growth. Co enjoys healthy return
ratios and revenues/ebidta have grown at a cagr of 13%/34% over FY23-25. At the upper price band of Rs 423, the issue is
valued at a P/E multiple of 30.8x based on FY25 earnings and we recommend ‘Subscribe’ to the issue citing good growth
opportunities ahead.

IPO NOTE
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Financials
Consolidated
P&L (Rs. Cr) FY23 FY24 FY25
Net Revenue 1,146 1,558 1,463
% Growth 36% -6%
Purchasein stock 745 988 851
% of Revenues 65.0% 63.4% 58.2%
Employee Cost 45 56 60
% of Revenues 4.0% 3.6% 4.1%
Other expenses 156 223 192
% of Revenues 13.6% 14.3% 13.1%
EBITDA 200 292 360
EBITDA Margin 17.4% 18.7%  24.6%
Depreciation 32 36 41
Other Income 8 11 10
Interest 32 34 34
Exceptional 0 0 0
PBT 143 233 295
Tax 35 64 73
Tax rate 24% 27% 25%
PAT 108 169.3 2223
Minority Int 0 0 0.00
Adj PAT 108.1 169.3 2223
% Growth 57% 31%
EPS (Post Issue) 6.7 10.5 13.7
Ratios & Others FY23 FY24 FY25
Debt / Equity 1.0 0.7 0.6
EBITDA Margin (%) 17% 19% 25%
PAT Margin (%) 9% 10.9% 15.2%
ROE (%) 238% 37.3% 49.0%
ROCE (%) 30.6% 35.4% 33.2%
Turnover Ratios FY23 FY24 FY25
Debtors Days 70 52 73
Inventory Days 42 37 38
Creditor Days 34 30 22
Asset Turnover (x) 2.00 2.06 1.48
Valuation Ratios FY23 FY24 FY25
Price/Earnings (x) 63 40 31
EV/ EBITDA (x) 34 23 19
EV/Sales (x) 6 4 5
Price/BV (x) 24 16 11

Source: Company Data, NBRR

Balance Sheet (Rs. Cr) FY23 FY24

Share Capital 89 148 148
Other Equity 201 286 491
Non controlling Int 0 0 0
Networth 290 434 638
Total Loans 283 321 353
Lease Liabilities 29 29 26
Other non-curr liab. 20 15 18
Trade payable 107 128 89
Other Current Liab 53 31 37
Total Equity & Liab. 783 958 1,160
Property, Plant and Equipment 243 306 388
Capital work-in-progress/Investment propel 0 3 8
Goodwill/Right of Use Assets/intangible ass 42 66 60
Non Currrent Financial assets 22 27 25
Other non Curr. assets 32 26 44
Inventories 133 158 152
cash and cash equivalents 22 78 99
Bank bal 33 29 29
Trade receivables(debtor) 221 221 292
Other Current assets 35 46 63
Total Assets 783 958 1,160
Cash Flow (Rs. Cr) FY23 FY24

Profit Before Tax 143 233 295
Provisions & Others 66 71 73
Op. profit before WC 209 304 368
Changein WC -126 -39 -127
Less: Tax -34 -65 -73
CF from operations 50 200 168
Purchase of assets -77 -95 -117
Sale of property 1 0 2
Dividend & Interest 5 5
Proceeds from Sale/Redemption of fixed deg 1 -22 -3
CF from Investing -71 -111 -113
Payment of lease liabilities -13 -10 -12
Proceeds/ Repayment Borrowings 83 38 32
interest & div paid -32 -60 -54
CF from Financing 39 -32 -34
Net Change in cash 18 57 21
Cash & Bank at beginning 4 22 78
Cash & Bank at end 22 78 99
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Disclosure:

Research Reports that are published by Nirmal Bang Securities Private Limited (hereinafter referred to as “NBSPL”) are for
private circulation only. NBSPL is a registered Research Analyst under SEBI (Research Analyst) Regulations, 2014 having
Registration no. INHO00001766. NBSPL is also a registered Stock Broker with National Stock Exchange of India Limited, BSE
Limited, Metropolitan Stock Exchange of India Limited, Multi Commodity Exchange of India Limited and , National Commodity
and Derivative Exchange Limited in Capital Market , Equity and Commodities derivatives segments and Currency Derivatives
Segment .

IPO NOTE

NBSPL has other business divisions with independent research teams separated by Chinese walls, and therefore may, at
times, have different or contrary views on stocks and markets.

NBSPL or its associates have not been debarred / suspended by SEBI or any other regulatory authority for accessing /
dealing in securities Market since last 20 years. NBSPL, its associates or analyst or his relatives do not hold any financial
interest (Except Investment) in the subject company. NBSPL or its associates or Analyst do not have any conflict or material
conflict of interest at the time of publication of the research report with the subject company. NBSPL or its associates or
Analyst or his relatives may or may not hold beneficial ownership of 1% or more in the subject company at the end of the
month immediately preceding the date of publication of this research report.

NBSPL or its associates / analyst has not received any compensation / managed or co-managed public offering of securities
of the company covered by Analyst during the past twelve months. NBSPL or its associates have not received any
compensation or other benefits from the company covered by Analyst or third party in connection with the research report.
Analyst has not served as an officer, director or employee of Subject Company. NBSPL / analyst has not been engaged in
market making activity of the subject company.

Analyst Certification: The research analysts and authors of these reports, hereby certify that the views expressed in this
research report accurately reflects my/our personal views about the subject securities, issuers, products, sectors or industries.
It is also certified that no part of the compensation of the analyst(s) was, is, or will be directly or indirectly related to the
inclusion of specific recommendations or views in this research. The analyst(s) principally responsible for the preparation of
this research report and has taken reasonable car to achieve and maintain independence and objectivity in making any
recommendation.
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Disclaimer:

The Research Report is for the personal information of the authorized recipient and does not construe to be any investment, legal
or taxation advice. NBSPL is not soliciting any action based upon it. Nothing in the research report shall be construed as a
solicitation to buy or sell any security or product, or to engage in or refrain from engaging in any such transaction. In preparing the
research report, we did not take into account the investment objectives, financial situation and particular needs of the reader.

The research report has been prepared for the general use of the clients of NBSPL and must not be copied, either in whole or in
part, or distributed or redistributed to any other person in any form. If you are not the intended recipient you must not use or
disclose the information in the research report in any way. Though disseminated to all the customers simultaneously, not all
customers may receive the research report at the same time. NBSPL will not treat recipients as customers by virtue of their
receiving the research report. The research report is not directed or intended for distribution to or use by any person or entity
resident in a state, country or any jurisdiction, where such distribution, publication, availability or use would be contrary to law,
regulation or which would subject NBSPL & its group companies to registration or licensing requirements within such jurisdictions.

IPO NOTE

The report is based on the information obtained from sources believed to be reliable, but we do not make any representation or
warranty that it is accurate, complete or up-to-date and it should not be relied upon as such. We accept no obligation to correct or
update the information or opinions in it. NBSPL or any of its affiliates or employees shall not be in any way responsible for any loss
or damage that may arise to any person from any inadvertent error in the information contained in the research report. NBSPL or
any of its affiliates or employees do not provide, at any time, any express or implied warranty of any kind, regarding any matter
pertaining to this report, including without limitation the implied warranties of merchantability, fithess for a particular purpose, and
non-infringement. The recipients of the research report should rely on their own investigations.

This information is subject to change without any prior notice. NBSPL reserves its absolute discretion and right to make or refrain
from making modifications and alterations to this statement from time to time. Nevertheless, NBSPL is committed to providing
independent and transparent recommendations to its clients, and would be happy to provide information in response to specific
client queries.

Before making an investment decision on the basis of research report, the reader needs to consider, with or without the assistance
of an adviser, whether the advice is appropriate in light of their particular investment needs, objectives and financial circumstances.
There are risks involved in securities trading. The price of securities can and does fluctuate, and an individual security may even
become valueless. International investors are reminded of the additional risks inherent in international investments, such as
currency fluctuations and international stock market or economic conditions, which may adversely affect the value of the
investment. Opinions expressed are subject to change without any notice. Neither the company nor the director or the employees
of NBSPL accept any liability whatsoever for any direct, indirect, consequential or other loss arising from any use of the research
report and/or further communication in relation to the research report. Here it may be noted that neither NBSPL, nor its directors,
employees, agents or representatives shall be liable for any damages whether direct or indirect, incidental, special or
consequential including lost revenue or lost profit that may arise from or in connection with the use of the information contained in
the research report.

Copyright of this document vests exclusively with NBSPL.

Our reports are also available on our website www.nirmalbang.com

Registration granted by SEBI and certification from NISM in no way guarantee performance of NBSPL or provide any assurance of
returns to investors.

Nirmal Bang Research (Division of Nirmal Bang Securities Pvt. Ltd.)
B-2, 301/302, Marathon Innova,
Opp. Peninsula Corporate Park
Off. Ganpatrao Kadam Marg
Lower Parel (W), Mumbai-400013
Board No. : 91 22 6723 8000/8001
Fax.: 022 6723 8010
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